	BPO ID        
	     
	 Ref Num:
	     
	Vendor ID:
	     
	Date:
	

	Loan #:       
	     
	
	Vendor:
	     

	Borrower:
	     
	
	
	

	Address:
	5465 Beacon 

	
	Phone #:
	     

	Property Type:
	SFD
	County:
	St Louis 
	Legal:
	beacon ave 31 x125 florissant ave hills addn lot E57& w 58


I. GENERAL MARKET CONDITIONS      
 FORMCHECKBOX 
  Rural
 FORMCHECKBOX 
  Suburban            
 FORMCHECKBOX 
  Urban
              Current market conditions:
 FORMCHECKBOX 
  Depressed
 FORMCHECKBOX 
  Static               
 FORMCHECKBOX 
  Improving

           Market price of this type property has:      
 FORMCHECKBOX 
  Decreased
 FORMCHECKBOX 
  Been Stable
 FORMCHECKBOX 
  Increased 2
 % in past  6
  months

            Competing Listings in neighborhood:      
 FORMCHECKBOX 
  Over Supply      FORMCHECKBOX 
  Normal                                                      Approx.#:              

                                  Employment conditions:
 FORMCHECKBOX 
   Declining
 FORMCHECKBOX 
  Stable

	                   Percentage of in neighborhood:
	50
	% Owners
	40
	% Tenants

	                        Number of in  neighborhood:
	9
	BOARDED or VACANT homes
	8
	Competing listings that are REO/Corporate Owned

	Comments:
	The neighborhood  has a mix of bungalow,1.5 & 2styu homes, The neighborhood has mutilpe vacancies, brd-ups & foreclosures. 

	The location detrcats from the subjects value, There is some spotty tax abted newSFd construction occuring, 

	     


ll. SUBJECT MARKETABLITY
 FORMCHECKBOX 
  House
 FORMCHECKBOX 
  Condo
 FORMCHECKBOX 
  Townhouse
 FORMCHECKBOX 
 Multi-family
 FORMCHECKBOX 
 CO-OP

	               Range of values in neighborhood:         $
	1750
	            To             $
	92000
	            Predominant $
	25350


                                  Subject improvement is: FORMCHECKBOX 
 Under Improved    
 FORMCHECKBOX 
 Appropriate
 FORMCHECKBOX 
  Over Improved…for the neighborhood

               Marketability of subject property is:
 FORMCHECKBOX 
 Poor
 FORMCHECKBOX 
 Fair
         FORMCHECKBOX 
 Good

	         Normal marketing time in this area is:
	30
	to
	90
	days

	  Comments:
	Brick exterior, covered porch, frplc, the subject has some vanadism hwh has been removed,attenpted to remove the  elec panel 

	Kitchen has origanl wetal cabinets, bath is dated,  interior needs paint, furn appears newer & in servicable condition, waste stack needs replacing, roof is

	marginal beginning to crumble & corners are rounding off. 


	 Assessed Value

Year
        Yearly Taxes
       Tax Rate
   Delinquent Taxes
        Condo/Co-op Fees              Under Rent Control?
6380
	
	2003
	
	452
	
	     
	
	0
	
	0
	
	 FORMCHECKBOX 
 No     FORMCHECKBOX 
 Yes

	Suspect presently occupied?
	 FORMCHECKBOX 
 Owner       FORMCHECKBOX 
  Tenant       FORMCHECKBOX 
 Vacant

	                   Suspect damage?
	 FORMCHECKBOX 
 No              FORMCHECKBOX 
  Yes           FORMCHECKBOX 
 Earthquake             Managing Agent:
	     

	          Last date  subject sold:
	     
	            Sale $
	     
	            Phone No.:
	     

	              Is it currently Listed?
	 FORMCHECKBOX 
 No              FORMCHECKBOX 
 Yes   List $
	     
	       Listing Agent:
	     

	   Is it in a known flood zone?
	 FORMCHECKBOX 
 No              FORMCHECKBOX 
 Yes
	            Phone No.:
	     


 lll. MARKET DATA (Market Value “As Is” MUST FALL WITHIN the range of indicated values of the comparables used below.)

	Item
	Subject
	Sale 1
	Sale 2
	Sale 3
	Listing 1
	Listing 2
	Listing 3

	Location/

Address
	5465 Beacon
	5335 Arlington
	5234 Beacon
	5210 Oriole
	5123 Robin
	4932 Genevive
	4700 Wren

	Prox. to Subj.
	
	3 blks
	2 blks
	5 blks
	5 blks
	7 blks
	4 blks

	Orig. list price
	n/a
	16800
	14900
	25900
	12500
	24900
	19900

	Current price
	n/a
	11800
	14900
	25900
	12500
	16900
	19900

	Sales price
	n/a
	11100
	12000
	22000
	     
	     
	     

	Price&/GLA
	n/a          
	10.51
	10.73
	21.48
	15.94
	21.25
	21.82

	No. of units
	1
	1
	1
	1
	1
	1
	1

	Date Sale/DOM
	n/a
	04/15/04-101
	04/23/04-101
	04/23/04-8
	09/*21/04-2
	07/30/04-60
	08/19/04-29

	Sales or Financing Concessions
	cash
	conv terms
	conv terms
	none
	none
	Pending contrac

	Leasehold int.
	Fee
	same
	same
	same
	same
	same
	same

	Location/View
	Avg/strt
	same
	same
	same
	same
	same
	same

	Site Size
	3750
	3600
	3500
	6580
	3550
	3750
	3980

	Land Value
	460
	430
	445
	600
	420
	460
	485

	Design
	SFD/bungalow
	same
	same
	same
	same
	same
	same

	Age
	80
	91
	82
	95
	82
	63
	53

	Condition
	Poor
	poor
	Poor
	Fair
	Poor
	Poor
	Poor

	Above Grade

Room Count
	Tot

6
	BR

2
	BA

1
	Tot

5
	BR

2
	BA

1
	Tot

6
	BR

2
	BA

1
	Tot

5
	BR

2
	BA

1
	Tot

3
	BR

1
	BA

1
	Tot

4
	BR

2
	BA

1
	Tot

4
	BR

2
	BA 

1

	Gross area
	1000
	1056
	1118
	1024
	784
	800
	912

	Basement
	Full/
	same
	same/pfinished
	same
	same
	same
	same

	Garage/Carport
	1gd
	strt
	2gd
	2gd
	strt
	1gd
	2gd

	Porches, ect

HOA Fees
	Porch

	Porch
	porch
	Porch
	porch
	porch
	porch

	Indicated Value
	
	12600
	9000
	16000
	16500
	18900
	18900

	Comments: 
	Comps are similar style.  located in the same  neighotrhood./strt # 1 brick ext,vacant, corp reo, sold as-is

	
	#2 Brick ext, vacant, corp reo, sold as-is,  #3 Brick  ext, new windows,vinyl flooring, sold as-is,  


	MARKET VALUE “AS IS”
	
	ESTIMATED MARKETING TIME
	
	FOR OCWEN FEDERAL USE

Comments:

	     LOW: 
	$12000
	
	30
	to
	90
	days
	
	

	     HIGH:
	$16000
	
	Estimated time necessary to achieve Market Value contract
	
	     

	The most probable price at which the subject 

Property will sell under current market conditions
	
	
	
	     

	Interior Inspection?      FORMCHECKBOX 
 Yes              FORMCHECKBOX 
 No
	
	    TYPICAL CLOSING PERIOD
	
	     

	
	
	30
	to
	45
	days
	
	Reviewer’s Initials      

	Date Completed:
	
	
	
	
	

	by:
	
	
	Phone#:
	
	
	Signature:
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	BPO ID:
	     
	Ref Num:
	     
	Vendor ID:
	     

	Address:
	5426 Beacon 


lV. REPAIRS AND IMPROVEMENTS:

REPAIRS REQUIRED BY LENDER

	Replace roof
	$
	2800

	     
	
	     

	    
	
	     

	     
	
	     

	     
	
	     

	     
	
	     

	     
	
	     

	     
	
	     

	                                                                                                                                                                                              Total
	$
	2,800.00

	ADDITIONAL REPAIRS WHICH WOULD IMPROVE MARKETABILITY:


	
	

	Interior paint & wall prep 
	$
	2500

	replace hwh, a/c
	
	2300

	carpet, padding  Install vinyl floor in bath 
	
	2300

	service furn 
	
	350

	landscaping 
	
	500

	replace waste stack,
	
	2200

	Update kitchen & bath
	
	5500

	Interior carpentry,trim & finishiing, new windows, tuckpointing, exterior paint
	
	9500

	                                                                                                                                                                                             Total
	$
	25,150.00

	
	Total of ALL Recommended

Repairs and Improvements
	$
	27,950.00


V.MARKETING THE SUBJECT PROPERTY:

A.
  MARKETING CONSIDERATIONS:

	Functional or economic obsolescence? 
	only 2bdrms

	Positive or negative site influences? 
	vacancies, brd-ups & foreclosures

	Hazardous conditions? 
	None Known

	Anticipated resale problems? 
	None Price to market demand & condition to the neighborhood    

	Indicate the type of financing the property will qualify for:                       
	 FORMCHECKBOX 
  FHA
	 FORMCHECKBOX 
  VA
	 FORMCHECKBOX 
  Conventional

	Indicate the most probable purchaser:
	 FORMCHECKBOX 
 First Time
	 FORMCHECKBOX 
  Move Up
	 FORMCHECKBOX 
  Empty Nester
	 FORMCHECKBOX 
  Investor

	Identify what personal property is typically sold with the home (example: range, oven, refrigerator, ect.):

	Misc debris


B.
 THE RELATIONSHIP BETWEEN TIME AND MONEY

	Number of COMPETING LISTINGS in subject’s market area:
	14
	

	          Range of Current Listing Prices:           (low)
	10000
	(high)
	69900
	

	          Range of days on Market:                      (least)
	2
	(most)
	205
	

	                      Have PRIOR listings periods been included in this DOM range?                    FORMCHECKBOX 
  No              FORMCHECKBOX 
  Yes
	

	Number of SALES within the past year in subject’s market area:
	18
	
	

	          Range of these SALE Prices:                (low)
	17500
	(high)
	95000
	

	          Range of Days on Market:                     (least)
	1
	(most)
	526
	

	                      Have PRIOR listing periods been included in this DOM range?                      FORMCHECKBOX 
  No                 FORMCHECKBOX 
  Yes

	          

	          These sales had FINAL listing prices that averaged
	9
	% above the final sales price

	          These sales had ORIGINAL listing prices that averaged
	15
	% above the final sales price


	MARKET VALUE “AS REPAIRED”
	
	SUGGESTED LIST “AS IS”
	
	SUGGESTED LIST “AS REPAIRED”

	     LOW:
	47000
	
	     LOW:
	14900
	
	     LOW:
	49900

	    HIGH:
	50000
	
	     HIGH:
	18900
	
	     HIGH:
	52900


C.             OTHER MARKETING ISSUES

	Actual or pending special assessments:          $

	     
	for?
	     

	Delinquent association dues for the subject:   $
	     
	Owners’ association financially solvent?         FORMCHECKBOX 
  No   FORMCHECKBOX 
  Yes

	Utilities covered in the association fee?
	     

	Are common areas adequately maintained?               FORMCHECKBOX 
  No           FORMCHECKBOX 
  Yes                              If co-op, number of shares owned:
	     

	Estimated monthly rent?
	     
	   Typical security deposit?
	     
	Typical lease term?
	     

	Landlord paid utilities?
	     

	Should the property be market as
	 FORMCHECKBOX 
  Vacant      or
	 FORMCHECKBOX 
  Tenant Occupied?

	Probability of vandalism if property lest vacant?
	 FORMCHECKBOX 
  Low
	 FORMCHECKBOX 
  Medium
	 FORMCHECKBOX 
  High


D.
 PROACTIVE MARKETING ACTIONS:    What actions can be taken to maximize and enhance the subject’s exposure?







   Please comment on appropriate actions…
	Make recommended repairs?
	None Market subject as-is, repair costs are approximate

	List in MLS?
	Yes

	Open Houses?
	No

	Advertising?
	Invetsor list, agents web page, realtor.com, home magazine

	Canvassing?
	No

	Price Strategy
	Price to market demand & condition to the neighborhood

	Other?
	     



    At what point would it be useful to review the effectiveness of these marketing actions?  Other comments?

	45 days
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